STEEL

IN EUROPE

Challenges face scrap suppliers and
consumers

‘One of the greatest challenges for European industry over the next few years will be the
supply of raw materials,” declared Rolf Willeke, Executive Board Member of
steel recycling body BDSV, in his speech at the ‘Stahlmarkt 2008' conference held last
manth in Disseldorf, Germany. The following article reflects the main points of a presenta-

tion covering, among other topics, the relationship between scrap suppliers and con

sumers.
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The eight largest steel recycling companies in Europe
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